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Welcome to the 4th issue of the Oriel VIP Re-

port.  Today we are looking at the widebody 

aircraft recent manifest popularity.  

Twins in Vogue 

“We are actually looking to grow our widebody 

share” 

This is one of many similar comments which have 

been made by leading lights in the lessor commu-

nity in the recent past.  Historically the twin aisle 

aircraft have been treated with caution by this 

group but it would appear now that “black boxes” 

are allowing or strategic decisions are making 

such aircraft key to lessor growth plans.   

It has been well 

documented that 

during the last 6 

years the A330-

300 and 777-

300ER values 

have remained 

remarkably resili-

ent and no doubt 

has played a part 

in the interest 

now being shown 

in this asset class.  

However is this 

extraordinary per-

formance a com-

bination of a set of favourable circumstances, 

such as weak orders during the early years of this 

century, delays to programs, supply discipline by 

OEMs, or a new order for twin aisle aircraft?   

The MV/BV chart (inset) covers a cross section of 

widebody aircraft built between 2004 and 2014.  

It illustrates the strong performance of the twin 

aisle assets with only the early A330-200 proving 

to be laggards. 

As well as being flavour of the month twin aisles 

are in the news with the OEMs going toe to toe on 

product strategy and transitioning to new prod-

ucts.  Both, the A330 and 777, programmes need 

orders to maintain their existing production rates 

till the end of the decade.  Neither OEM appears 

willing to take the option of lowering rates; both 

concede that discounting may well be the order of 

the day, which does not bode well for residuals.   

It will also hamper placement of aircraft coming 

off lease in last few years of the decade.  Airlines 

will have the option of looking at new discounted 

aircraft or renewing existing deals.  History has 

shown that airlines have been happy to take air-

craft at the end of production being less con-

cerned with residual value performance.  

The cancellation 

by Emirates of the 

A350 has added to 

the debate, we 

believe the aircraft 

could be on the 

small side for this 

carrier with their 

fleet focussed on 

the 777-300ER, 

777-9X and A380 

products.  Indeed 

maybe Emirates 

will be a candidate 

for the open 777-

300ER positions? 

Hence we are not unduly concerned for the A350-

900 prospects though we will watch with interest 

the unfolding A330neo story.  The most recent 

comments from Airbus have reined in expecta-

tions to a few hundred aircraft, talk of potential of 

1000/1200 aircraft suggests to us that it could 

dilute the A350 market.  Boeing would also to be 

conscious of the threat with talk of segmented 

pricing for the 787, a strategy that to date has not 

worked for the A330-300 regional and in our view 

does little to support residual values. 

We are committed to maintain-

ing close relationship with the 

market and attending a variety 

of industry events.  Meet us at 

Farnborough and in London on 

14-18 July 2014.  Find us at: 

www.oriel.aero. 
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